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Executive Summary

This report investigates the thesis that trading success hinges on emotional discipline more than
on strategy or technical skill, because real capital at stake triggers fear, greed, and stress
responses that simulated trading does not replicate — which is why high performers in
simulated environments frequently underperform in live markets. The evidence assembled
across academic physiology, behavioral finance, industry funnel statistics, audited competition
records, and institutional failure cases strongly supports this thesis, with the important nuance
that strategy remains a necessary but not sufficient condition: the binding constraint under real
stakes is the trader's ability to regulate emotion and execute rules under pressure.

Five strands of evidence converge. First, laboratory and field studies show that live financial risk
engages measurable physiology — skin conductance and heart-rate responses in professional
traders, testosterone predicting daily profitability, cortisol reshaping risk preferences, and
distinct brain regions firing before risky versus risk-averse mistakes. Simulation removes these
inputs entirely, which is why regulators (CFTC Rule 4.41) and platform data treat hypothetical
results as categorically weaker evidence. Second, complete-population outcome studies show
that 97 percent of persistent Brazilian day traders lost money and fewer than one percent of
Taiwanese day traders predictably profit — in markets where strategies and information are
freely available, differential outcomes must come from execution, not knowledge. Third, the
modern prop-firm industry functions as a natural experiment quantifying the simulation-to-live
gap: only 16.8 percent of Topstep simulated evaluations are passed, only about a third of those
funded are ever paid, and only 0.71 percent of all entrants reach a live funded account with
real capital; comparable figures across the industry (5-10 percent challenge pass rates, 1-2
percent ever receiving a payout) show simulated competence collapsing precisely where real
stakes bite. Fourth, the audited World Cup Trading Championships provide the benchmark of
disciplined execution under pressure — from Larry Williams's 11,376 percent in 1987 to Andrea
Unger's record four titles achieved through full automation of his rules, an explicit
externalization of emotional discipline translated into digital code. Fifth, rogue-trader collapses
at Barings, Société Générale, and UBS demonstrate that emotional-regulation failure is not a
retail affliction: skilled professionals with institutional resources destroyed banks through the
same loss-concealment and doubling-down dynamics that ruin individual accounts.

The report also examines, and flags as pseudoscientific or unverifiable, the remote-viewing and
precognition trading literature — the Targ and Harary silver futures experiment (whose famous
initial success failed replication the following year), Puthoff's self-reported futures results, a
fringe-journal DJIA prediction study, a thirteen-year self-conducted associative remote viewing
experiment, and the Farsight Institute's market-forecast claims. These are included because
they illustrate the psychological trap in its purest form: an unverifiable "edge" combined with
confirmation bias and real-money stress produces escalating risk without corrective feedback.
The irony is instructive — the thirteen-year ARV experimenter found his results only stabilized
once he automated trade selection to stay emotionally neutral, tacitly conceding that
emotional regulation, not psi, is what keeps a trading process solvent.



1. Introduction and Method

The question of what makes a successful trader has generated an enormous strategy, indicator,
and education industry, yet the statistical record of trader outcomes has remained stubbornly
dismal for decades. This report takes a different cut: it organizes the evidence around the
proposition that the decisive variable is the trader's internal psychological state — specifically
the regulation of fear, greed, hope, regret, and stress — rather than the external sophistication
of the strategy. The core mechanism proposed is that real capital at stake activates physiological
and emotional responses that paper trading does not produce, so performance demonstrated in
simulated environments systematically fails to transfer to live markets.

Sources were prioritized by credibility: peer-reviewed academic research (physiology,
neuroscience, behavioral finance, complete-population outcome studies), regulator and
platform data, official competition records, established trading psychologists and proprietary-
trading firms, and recognized trading figures. Each source is logged in the Source Log with its
title, format, creator or publication, link or identifying reference, a summary of its specific
argument or findings, an evidence tag distinguishing data-backed claims from anecdote, and an
explicit pseudoscience flag where claims are unverifiable. Claims from parapsychology and
fringe venues are reported and evaluated rather than excluded, since evaluating them is part of
the task. Findings are organized by theme: psychological triggers (Section 2), behavioral failure
patterns under pressure (Section 3), simulated-versus-live performance gaps (Section 4),
discipline and execution protocols (Section 5), competitive benchmarks (Section 6), institutional
failure case studies (Section 7), and unverified methods and confirmation bias (Section 8),
followed by a synthesis and conclusion.

2. Psychological Triggers: The Physiology and Neuroscience of Live Trading

2.1 Real-time physiology of professional traders (Lo and Repin, 2002)

The foundational study for this field is Andrew Lo and Dmitry Repin's "The Psychophysiology of
Real-Time Financial Risk Processing" (Journal of Cognitive Neuroscience, 2002), in which ten
professional foreign-exchange and interest-rate derivatives traders were monitored with skin-
conductance, cardiovascular, and electromyographic sensors during live trading sessions. The
traders exhibited significant electrodermal responses precisely at moments of market
significance — price breaks, position changes, and volatility events — and the magnitude of
these responses was systematically related to experience: less experienced traders showed
more extreme emotional reactions, while the most experienced traders showed attenuated but
still clearly significant autonomic responses. The study's importance to the thesis is twofold.
First, it establishes that live risk is not processed as an abstract calculation but as a bodily event:
the same information that appears as a number on a screen in simulation arrives, when capital
is real, as arousal. Second, it shows that experience helps but does not cure — even traders with
years on the desk remained physiologically reactive, meaning emotional regulation is a
permanent operating requirement of the profession rather than a beginner's phase. A



companion clinical study by Lo, Repin, and Brett Steenbarger ("Fear and Greed in Financial
Markets," NBER Working Paper 11243) extended this into psychometrics of day traders, linking
measured emotional states to performance patterns and effectively founding trading
psychology as an empirically serious field. Evidence tag: DATA (peer-reviewed physiological
study; small sample of ten traders).

2.2 The endocrinology of the trading floor (Coates and Herbert, 2008)

John Coates and Joe Herbert's PNAS study "Endogenous Steroids and Financial Risk Taking on a
London Trading Floor" sampled morning and afternoon saliva from seventeen male high-
frequency traders over eight business days. Morning testosterone levels significantly predicted
the day's profitability: fourteen of the seventeen traders earned more on high-testosterone
mornings, with a large effect size (Cohen's d of 0.97), consistent with the biology of the "winner
effect" in which success raises confidence and risk appetite, which raises exposure, which feeds
back into further chemical shifts. Meanwhile cortisol — the primary stress hormone — tracked
not the level of returns but their variance (r-squared of roughly 0.48) and the market's implied
volatility (r-squared of roughly 0.86 against Bund implied vol). The authors argued that these
steroid feedback loops can shift risk preferences systematically across a whole trading floor and
plausibly contribute to the dynamics of bubbles and crashes: testosterone-fueled exuberance on
the way up, cortisol-driven paralysis or erratic risk-shifting on the way down. National
Geographic's popular coverage ("Testosterone and high finance do not mix") brought these
findings to a general audience. For the thesis, this work shows that the emotional state that
determines trading behavior is not merely psychological but chemical, and therefore neither
optional nor fully conscious. Evidence tag: DATA for the original study (peer-reviewed
endocrinology, small sample, correlational); MIXED for journalistic coverage.

2.3 Stress chemistry directly rewires risk preferences (Kandasamy et al., 2014)
The correlational nature of floor studies was addressed experimentally in Kandasamy,
Sanderson, and Coates's PNAS study "Cortisol Shifts Economic Risk Preferences." Healthy
volunteers were administered hydrocortisone to raise cortisol acutely and, in a separate
protocol, over eight days to mimic chronic elevation. Acutely raised cortisol caused a
statistically significant increase in risk aversion; sustained elevation over the longer horizon
shifted preferences toward risk-seeking. This is the mechanism of the stress spiral seen in
trading accounts: an initial drawdown raises stress chemistry, which distorts choices in one
direction (paralysis, inability to take the next valid trade) and then, under chronic stress, in the
opposite direction (revenge trades, doubled positions). The experiment demonstrates that the
degradation is not a character flaw but a predictable physiological consequence of the stakes
themselves. Evidence tag: DATA (controlled experiment).

2.4 Neural predictors of risky mistakes (Kuhnen and Knutson, 2005)

Camelia Kuhnen and Brian Knutson's Neuron study, "The Neural Basis of Financial Risk Taking,"
used fMRI while subjects made investment choices and found that activation in the nucleus
accumbens — a core reward-anticipation region — preceded both risky choices and risk-seeking



mistakes, while activation in the anterior insula — an aversive-anticipation region — preceded
risk-averse choices and risk-averse mistakes. In plain terms, the brain's anticipation circuits
make identifiable "greed" errors and "fear" errors measurable seconds before the choice is
made, independently of its rational merit. This provides the neural substrate for the claim that
fear and greed are not metaphors but mechanisms, and that a trader whose accumbens is firing
can hold a position past any rational stop while a trader whose insula is firing can freeze and
miss the exact setup that would rescue the account. Evidence tag: DATA (peer-reviewed
neuroimaging).

2.5 When emotion is removed, choices improve (Shiv et al., 2005)

A subtle but decisive study completes this section: Shiv, Loewenstein, Bechara, Damasio, and
Damasio's "Investment Behavior and the Negative Side of Emotion" (Psychological Science,
2005). Three groups — patients with lesions in emotion-related brain regions, normal controls,
and patient controls — played a simple investment game with twenty rounds in which they
could invest a dollar or hold. Counterintuitively, the emotion-lesion patients made more
advantageous decisions and finished with more money: the normal participants became
progressively more conservative after experiencing losses, refusing favorable gambles that the
lesion patients took calmly. The finding does not show that emotion should be eliminated — the
lesion patients' "fearless" profile in real life is maladaptive in many settings — but it proves that
fear of loss is itself a decision variable that measurably degrades choices. The professional
implication, developed later by Denise Shull and the somatic-marker tradition, is that the goal is
not suppression but regulation and informed use of affect. Evidence tag: DATA (peer-reviewed
lesion experiment).

3. Behavioral Failure Patterns Under Pressure

3.1 The disposition effect (Odean, 1998)

Terrance Odean's Journal of Finance study "Are Investors Reluctant to Realize Their Losses?"
analyzed 10,000 discount-brokerage accounts from 1987 to 1993 and documented the
disposition effect: investors realize gains far more readily than losses, and the winning
investments they sold subsequently outperformed the losing investments they kept. The
psychological driver is that a paper loss can remain unacknowledged — the position is "not
really" a loss until sold — whereas a realized loss is final and self-attributed. Under real stakes
this produces systematic mis-execution in exactly the direction emotion dictates: premature
profit-taking (fear of giving back gains) and loss-holding (aversion to crystallizing pain). This is
the retail-level version of the behavior that later appears at institutional scale in the rogue-
trader cases of Section 7, where concealment of losses rather than their realization is the
common thread. Evidence tag: DATA (large-sample account-level analysis).



3.2 Why losers keep trading: the Taiwan day-trader studies (Barber, Lee, Liu,
and Odean)

The Taiwanese day-trading research by Brad Barber, Yi-Tsung Lee, Yu-Jane Liu, and Terrance
Odean, using complete-market transaction records, found that less than one percent of the
day-trading population predictably earns net profits after fees, and that heavy day traders —
the most committed participants — earn large net losses yet persist in trading. The authors
attribute this persistence to biased learning, overconfidence, and gambling-type preferences
rather than rational inference about ability. This finding is central to the thesis: the statistical
information needed to conclude "this is not working" is available to these traders every day, yet
the conclusion is not drawn. The blockade is emotional-motivational — identity, hope,
recouping fantasies, and the asymmetric sting of admitting a loss — not informational. Paper
trading would present identical statistics with no identity at stake, which is precisely why it
teaches so little about live survival. Evidence tag: DATA (complete-market dataset spanning
years).

3.3 The Brazilian day-trading census (Chague and De-Losso, 2019/2020)

The most granular population study available is Bruno Chague and Bernardo De-Losso's "Day
Trading for a Living?" using complete Brazilian day-trader records from 2013 to 2015. Of 19,646
individuals who day traded, 1,551 persisted for more than 300 days; of those persistent traders,
97 percent lost money. Only 47 individuals — 3.0 percent — had positive net profits after fees;
just 17 (1.1 percent) earned more than the Brazilian minimum wage of about sixteen dollars a
day, and a mere 8 (0.5 percent) earned more than a bank teller's starting salary. In other
words, even among the survivors, day trading paid less than an entry-level salaried job for all
but a handful, most likely because they were trading with little capital. Had they had million
dollar trading accounts, they would have fared far better. These traders had access to the same
tools, platforms, strategies, and educational content as the tiny elite that succeeded. What
differed was execution under emotional load — the capacity to respect stops, size positions, and
absorb losing streaks without behavioral deterioration. Evidence tag: DATA (regulator-grade
complete dataset).

3.4 The loss-aversion frame (Kahneman and Tversky)

The foundational prospect-theory literature (Kahneman and Tversky, Econometrica 1979;
Quarterly Journal of Economics 1992) provides the underlying mathematics of these patterns:
losses weigh roughly twice as heavily as equivalent gains, and evaluation occurs relative to a
shifting reference point. This explains both the disposition effect and the revenge-trading
sequence in which a trader, below their reference point, accepts absurd risks to get back to
breakeven — a risk-preference reversal that is irrational in wealth terms but perfectly
predictable in emotional terms. Evidence tag: DATA (foundational experimental literature).

3.5 Confirmation bias: the cognitive engine of self-deception (Nickerson, 1998)
Raymond Nickerson's Review of General Psychology article "Confirmation Bias: A Ubiquitous
Phenomenon in Many Guises" synthesizes decades of evidence that people selectively gather,



interpret, and recall evidence to support existing beliefs, that the bias intensifies with
motivation and commitment, and that it is in no way confined to the uneducated. This
mechanism matters doubly in trading. First, it lets any method — indicator, "gut feel," or
outright pseudoscience — accumulate apparent support indefinitely, since the trader
remembers the wins, re-explains the losses, and rarely keeps the falsifiable record that would
settle the question. Second, under real-money stress, motivation to see the position as "still
good" spikes exactly when the objective case is weakening. Confirmation bias is thus the
cognitive channel through which unverified methods compound emotional traps, developed
fully in Section 8. Evidence tag: DATA (peer-reviewed synthesis).

4. The Simulated-versus-Live Performance Gap

4.1 What the regulator already knows: CFTC Rule 4.41

The cleanest statement of the simulation gap comes from the U.S. Commodity Futures Trading
Commission itself. CFTC Rule 4.41 requires every hypothetical-performance disclosure to state
that simulated results have inherent limitations, that they are prepared with the benefit of
hindsight, that they do not involve financial risk, and — the crucial clause — that no
hypothetical record can account for "the ability to withstand losses or to adhere to a particular
trading program despite trading losses." In other words, the regulator has codified, in binding
disclosure language, exactly the thesis of this report: the variable missing from simulation is the
trader's emotional endurance. The rule exists because simulated track records, in the regulator's
experience, systematically overstate what will happen when the same trader faces real
drawdowns. Evidence tag: DATA (regulatory standard).

4.2 The laboratory version: hypothetical versus real stakes (Holt and Laury)

The experimental-economics literature reached the same conclusion through controlled
comparison. Holt and Laury's risk-aversion experiments (Econometrica 2002; American
Economic Review 2005) showed that when the identical lottery choices move from hypothetical
payoffs to real ones, subjects become significantly more risk-averse, with the gap widening as
stakes grow. Behavior is not a property of the choice set alone; it is a property of the
consequences. This is the laboratory miniature of the paper-to-live transition: the "strategy"
(the lottery) is unchanged, the stakes change, and the behavior changes. Evidence tag: DATA
(controlled experiments).

4.3 Platform behavioral data (Alpaca)

Alpaca Markets' analysis of its Trading API users ("Paper Trading vs. Live Trading: A Data-Backed
Guide on When to Start Trading Real Money," 2024-25) found that 67.2 percent of traders who
went live had never paper traded at all, and that of the 32.8 percent who started on paper, 57.1
percent moved to live within 30 days and 75.2 percent within 60 days — far faster than any
serious validation period. Alpaca explicitly cautions that paper trading lacks the emotional
pressure and real frictions (slippage, partial fills, order rejections) of live trading, so paper



results overstate live-readiness. The behavioral pattern is itself diagnostic: paper trading is so
comfortable that traders do not stay in it long enough to learn anything that would actually
protect them. Evidence tag: DATA for the usage statistics; MIXED for the interpretive
conclusions.

4.4 The prop-firm funnel: a natural experiment in the sim-to-live gap

The modern funded-trader industry has accidentally built the largest dataset on the simulated-
versus-live question, because its entire business model is a staged funnel from simulated
evaluation to real-capital funding. Topstep's official 2025 data (as compiled by the Tradecovex
guide, verified for this report) shows the funnel at every stage: 16.8 percent of Trading
Combines initiated in 2025 were completed; at the trader level, 51.8 percent of individuals
eventually passed at least one Combine, with the average successful trader needing roughly
three attempts; but only 33.3 percent of funded traders ever received a payout; and only 0.71
percent of all who ever started reached a Live Funded Account where real capital is deployed.
The failure modes Topstep and analysts identify are explicitly behavioral — hitting the Maximum
Loss Limit through neglect of trailing-drawdown mechanics, "revenge sizing" after a bad trade,
blowing consistency targets with one oversized win, and abandonment — and the Express

Funded Account is described as a second evaluation of the trader's "ability to sustain" the
discipline that passed the first one. Two-thirds of traders who pass a simulated evaluation with
hard risk rules then fail to sustain those same rules in the next simulated stage, before real

money even appears.

The wider industry shows the same collapse. In reporting verified from Finance Magnates, The
Funded Trader's CEO disclosed a 5-10 percent challenge pass rate with roughly 20 percent of
funded traders receiving payouts, yielding only 1-2 percent of overall clients ever achieving a
payout; and FPFX Tech, a prop-firm technology provider, reported that only 7 percent of
approximately 300,000 funded accounts achieved payouts, averaging just 4 percent of the
funded plan size. Topstep's funnel at least offers a path to genuine capital; many "funded"
accounts across the industry never touch real client money at all. Taken together, these
numbers quantify the thesis directly: competence demonstrated under simulation transfers to
real-capital performance at a rate of roughly one in a hundred or worse, and the identified
causes are emotional and behavioral rather than informational. Evidence tag: DATA (official firm
and industry statistics; methodology varies across firms — comparability caveat).

5. Discipline and Execution Protocols: Practitioners, Prop Firms, and
Media

5.1 The trading psychologists

The practitioner-psychology literature, built from decades of coaching traders, converges on a
small set of doctrines that map closely onto the academic findings above. Mark Douglas's
"Trading in the Zone" (2000) is the canonical statement: its Five Fundamental Truths — anything



can happen; you don't need to know what will happen next to make money; wins and losses are
randomly distributed for any given edge; an edge is only a probability skew; every moment in
the market is unique — form the basis of his argument that traders already know what to do,
and that the gap between knowledge and consistent execution is filled by fear, hope, and regret.
His prescription is probabilistic thinking, pre-defined risk on every trade, and evaluating oneself
over series of trades rather than single outcomes. His four-part recorded seminar "How to Think
Like a Professional Trainer" (widely viewed on YouTube) delivers the same program and remains
the most-watched trading psychology material in existence. Evidence tag: ANECDOTE
(practitioner doctrine, untested empirically but congruent with behavioral finance).

Brett Steenbarger, a clinical psychologist who works with proprietary trading firms including
SMB Capital, brings the clinical framework: "The Daily Trading Coach" (2009) provides structured
self-coaching — process goals rather than outcome goals, journaling as emotional biofeedback,
and treating trading as athletic performance training in which psychology is trained
deliberately, not discovered accidentally. Ari Kiev, the psychiatrist who served as trading coach
at SAC Capital from 1999 to 2009, wrote "Trading to Win" (1998) and "The Psychology of Risk"
(2002) on maximizing performance under institutional pressure, framing risk-taking as an
emotional act requiring external structure. Denise Shull's "Market Mind Games" (2012) takes
the position closest to the neuroscience: suppressing emotion throws away information,
because affect is data — a felt "something is wrong" may be pattern recognition that no
conscious analysis has caught yet — and traders fail when they fight feelings rather than
regulate and use them, consistent with the somatic-marker research of Damasio and colleagues.
Jared Tendler's "The Mental Game of Trading" (2020) imports sport and poker emotional-
regulation training with a specific tilt taxonomy, and Van Tharp's "Trade Your Way to Financial
Freedom" popularized the maxim that you don't trade the market, you trade your beliefs
about the market, along with position sizing as the primary emotional-risk control. Evidence tag:
ANECDOTE across this literature (institutional and clinical experience, case material).

5.2 Prop firms institutionalize what traders cannot impose on themselves

SMB Capital, the New York proprietary trading firm, publishes its training philosophy through co-
founder Mike Bellafiore's "One Good Trade" (2010): the protocol of proper preparation,
patience, selectivity, and hard risk discipline, repeated until a trader can produce "one good
trade" at a time regardless of any circumstance. The prop-desk model treats psychology as the
trainable core of the job — daily review, video replays, and mentorship are standard precisely
because firms have learned that intelligence and strategy do not survive contact with live P&L
without emotional conditioning. Topstep, founded by Michael Patak, built its Trading Combine
on the same insight industrialized: hard daily loss limits, trailing drawdowns, and consistency
requirements exist as external scaffolding because self-imposed discipline fails under stress. The
funnel data in Section 4 is simultaneously the industry's outcome measurement and its implicit
confession: even with firm-imposed guardrails, most traders breach them. Evidence tag: DATA
for the outcomes; ANECDOTE for the training doctrine.



5.3 Podcasts and elite-performer testimony

Two Chat With Traders episodes (host Aaron Fifield) verified for this report give first-person
testimony from elite performers. Episode 228 and 236 feature Lance Breitstein, a senior trader
at Trillium who set the firm's all-time P&L record and was named Top Trader in 2020 and 2021
with consecutive eight-figure years; his account centers on the deliberately slow learning curve,
systemized repetition, and the "emotional edge" — the capacity to remain aggressive during
capitulation selloffs when competitors are paralyzed, which he frames as the real source of
outsized returns. Episode 329 features Peter Brandt, the fifty-year commodity trading veteran,
on how risk management and humility, not prediction, determine long-run survival; Brandt's
book "Diary of a Professional Commodity Trader" (2011) documents, in real-time diary form, the
emotional texture of a veteran's trading over twenty-one weeks — evidence that emotion
management remains active work even after decades of success. (Note: Brandt's public
biographies cite a 2002 World Cup trading win, but the official WCTC historical standings verified
for this report list John Holsinger, at 608.1 percent, as the 2002 futures champion; Brandt is
therefore cited here for his diary and psychology contribution rather than for a championship
title.) The Unger Games podcast, hosted by four-time champion Andrea Unger, repeatedly
frames systematic and automated execution as the deliberate removal of emotional discretion.
Evidence tag: ANECDOTE (first-person testimony; Breitstein's performance record firm-verified).

6. Competitive Benchmarks: Disciplined Execution Under Audited
Pressure

6.1 The World Cup Trading Championships

The World Cup Trading Championships, running since 1984, is the closest thing trading has to a
controlled benchmark of performance under real stakes: entrants trade real-money brokerage
accounts with audited, published returns. The official historical standings, verified directly for
this report, anchor the benchmark data. Larry Williams's 1987 result of 11,376 percent —
turning $10,000 into over $1.1 million in a year — remains the all-time record, and its
psychological texture is as instructive as the number: Williams has described the accompanying
stress episode in which margin pressure nearly wiped the account mid-contest, and the recovery
came through position discipline rather than prediction. His daughter Michelle Williams won
the 1997 championship at age sixteen with 1,001 percent. Kurt Sakaeda took the futures title in
2000 (595.3 percent) and 2004 (929.1 percent); Michael Cook won in 2007 (249.7 percent) and
2014 (366.0 percent); John Holsinger won 2002 with 608.1 percent; Artur Teregulov won 2016
with 914.8 percent; Chuck Hughes accumulated roughly ten titles across futures, system, and
stock championships from 1994 through 2010; and recent winners include Ivan Scherman (491.4
percent, 2023), Brent Carlile (532.3 percent, 2024), and Pau Perdices Bellet (600.9 percent in
2025 forex).

The most strategically relevant champion for this report's thesis is Andrea Unger, the only four-
time world champion: 671.9 percent in 2008, 115.4 percent in 2009, 239.6 percent in 2010, and
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the 2012 fourth-quarter title at 82.8 percent. Unger is a mechanical engineer by background
who trades fully systematic, automated rules. His four titles are a controlled demonstration of
the discipline externalization protocol: rather than attempting to feel nothing under pressure,
he removes discretionary emotion from the execution loop entirely and lets code enforce the
rules. That the only trader ever to win four championships did it this way is among the
strongest single data points in favor of the thesis — at the highest level of audited real-stakes
competition, the winning approach to emotion is architectural, not stoic. The competition's
own disclosures should be kept in view: WCC accounts do not necessarily represent all accounts
a competitor controls, and entrants may trade multiple accounts. Evidence tag: DATA for the
audited returns; ANECDOTE for the self-reported methods and psychological attributions.

6.2 The US Investing Championship

The stock-focused US Investing Championship provides the equities parallel. Mark Minervini
won the 1997 championship with a 155 percent return and returned to win again in 2021 with
334.8 percent; his books, including "Think and Trade Like a Champion," present risk discipline
and psychological readiness — his SEPA methodology is wrapped in extensive position-sizing
and drawdown-control doctrine — as the differentiators of his career. Evidence tag: DATA for
competition results; ANECDOTE for methodology.

6.3 What the benchmarks demonstrate

Read together, the championships serve two functions in this report. First, they prove that
extraordinary real-money performance under pressure exists and is achievable — the ceiling is
real. Second, the biographies of the champions are strikingly uniform in attribution: across four
decades, from Williams through Unger to Minervini, the durable winners describe risk control,
humility, probabilistic thinking, or outright automation as the core of their edge, and describe
the emotional experience of competition as the primary obstacle. The benchmark data thus
supports the thesis from the success side, complementing the failure data of Sections 3, 4, and
7.

7. Case Studies in Failure: Rogue Traders and the Limits of Skill

If emotional-regulation failure were a retail-only phenomenon, institutional controls would
make it rare at the professional level. The rogue-trader record shows the opposite: three of the
most skilled, best-resourced traders in modern finance destroyed their institutions through
behavior patterns identical in structure to the retail failures described earlier. Nick Leeson, the
English derivatives trader whose fraudulent and unauthorized speculative trades collapsed
Barings Bank in 1995 — the UK's oldest merchant bank, founded in 1762, destroyed by losses of
£827 million hidden in the infamous error account 88888 — followed the classic arc: losses
concealed rather than realized (the disposition effect at institutional scale), then doubled
positions to recover, escalating until the concealment itself made recovery impossible; he was
convicted in Singapore and served over four years in Changi Prison. Jérome Kerviel's 2008
Société Générale loss of €4.9 billion followed the same pattern — massive unauthorized



positions built to win back earlier losses, with forged records concealing the exposure — and
he was convicted of breach of trust, forgery, and unauthorized computer use. Kweku Adoboli,
on UBS's Global Synthetic Equities desk in London, concealed loss-making positions with
fictitious hedges until the 2011 scandal crystallized roughly $2 billion in losses; he was convicted
of illegal trading and later lost his appeals against deportation from the UK. (All three case
summaries verified against their documented legal records.)

The significance of these cases for the thesis is that they isolate the variable. Leeson, Kerviel,
and Adoboli were not naive retail traders with weak strategies: they were technically
sophisticated professionals inside institutions with risk-management apparatus, compliance
departments, and unlimited educational resources. What failed was emotional regulation
under drawdown — the specific sequence of loss-concealment, gambler's escalation, and
boundary destruction that the behavioral literature predicts and the retail outcome studies
confirm at the population level. That modern banks respond with hard, automated risk limits —
the institutional equivalent of Unger's automated rules and Topstep's Combine constraints — is
the strongest professional acknowledgment available that individual discipline cannot be
assumed even among the credentialed elite, and that emotional regulation is the profession's
binding constraint. Evidence tag: DATA (legal and documented records for all three cases).

8. Unverified Methods: Remote Viewing, Confirmation Bias, and the
Compounding of Psychological Traps

8.1 The remote-viewing trading experiments

The most famous claimed success is the 1982 associative remote viewing silver futures
experiment by Russell Targ and Keith Harary at SRI International, in which remote viewers
purportedly produced nine out of nine correct forecasts of silver-market direction, with claimed
profits exceeding $100,000. What the claim's own documentation shows, however, is that the
replication attempt the following year failed — the experiment was stopped after two
consecutive losses — and that the original protocol involved discretionary judgment in trade
selection. The celebrated initial run survived in trading-lore while the failed replication quietly
vanished from the narrative: a textbook instance of survivorship and selective reporting. Harold
Puthoff's 1984 follow-up, claiming 21 of 30 profitable futures trades for roughly $25,000, was
likewise self-reported without independent audit. Evidence tag: FLAGGED-PSEUDO (self-
reported, failed replication, no independent verification).

A 2014 study by Smith, Laham, and Moddel published in the Journal of Scientific Exploration — a
fringe venue outside mainstream scientific publishing — reported that ten inexperienced
remote viewers produced seven out of seven correct predictions of weekly Dow Jones Industrial
Average direction (claiming p < .01) with corresponding options gains; the tiny sample, lack of
preregistration, and unverified fill plausibility make the result uninterpretable. The most
ambitious effort is Greg Kolodziejzyk's thirteen-year experiment reported in the Journal of



Parapsychology (2017): 5,677 associative remote viewing trials from May 1998 to September
2011, with a claimed 52.65 percent hit rate (claimed z of 4.0), 285 self-selected "project"
guestions answered correctly 60.3 percent of the time, confidence-rating filters claimed to lift
accuracy to 70-78 percent, and 181 real futures trades with 60 percent profitability and roughly
$146,587 claimed profit. Despite the impressive duration, the methodological isolation — a
single operator, self-judged, self-reported, no independent verification or preregistration —
places the claimed anomaly firmly in the unverifiable category. The psychologically fascinating
detail is that Kolodziejzyk found his results only stabilized once he automated trade selection,
entry, and exit explicitly to remain emotionally neutral: a thirteen-year psi experiment whose
most transferable finding is that emotional regulation, not any anomalous cognition, is what
keeps a trading process solvent. Evidence tag: FLAGGED-PSEUDO for both studies (documented
in detail, including the failed Targ/Harary replication, in the Kolodziejzyk paper itself, PDF
verified for this report).

8.2 Farsight Institute and monetized prediction

At the promotional end of the spectrum sits the Farsight Institute, led by Courtney Brown, a
political scientist at Emory University, whose "Time Cross Project" publishes "predictive news"
— remote-viewed forecasts of future events, including financial-market and geopolitical claims
— through YouTube channels and subscription content. The organization has refused
meaningful independent testing of its financially relevant forecasts, has no audited trading
record, and its remote-viewing claims have been dismissed by mainstream scientists and
skeptics including documented critiques from Scott Lilienfeld, Michael Shermer, Martin Gardner,
and Robert Baker. Farsight illustrates the commercial endpoint of unverifiable prediction: a
steady stream of dramatic hits promoted and misses forgotten, monetized through audience
rather than through any auditable edge. Evidence tag: FLAGGED-PSEUDO (organization
monetizing unverifiable predictions).

8.3 The scientific evaluation record

Two independent lines of scientific evaluation close the case. First, the U.S. government's own
Stargate Project — roughly two decades of remote-viewing research at SRl and SAIC costing
approximately $20 million — was terminated in 1995 after the CIA-commissioned American
Institutes for Research evaluation, in which statistician Jessica Utts argued for a small statistical
anomaly while psychologist Ray Hyman identified decisive methodological flaws, and the CIA
concluded the program had produced no actionable operational value. The largest sustained
institutional test of psi for operational purposes — including anything resembling market
prediction — concluded it was worthless for the purpose. Second, the flagship modern
precognition claim, Daryl Bem's "Feeling the Future" (Journal of Personality and Social
Psychology, 2011), failed replication under tighter protocols in multiple studies (Ritchie,
Wiseman, and French, 2012; Galak et al., 2012; and the multi-lab "Failing the Future" effort
published in PLOS One), demonstrating how extraordinary claims combined with publication
bias generate false confidence in exactly the way individual traders generate it about their own
methods. Evidence tag: DATA for the evaluation and replication record.



8.4 Why unverified methods compound the psychological traps

The mechanism by which these methods damage traders follows directly from the confirmation-
bias literature (Nickerson, 1998) combined with the stress physiology of Section 2 and the
escalation patterns of Sections 3 and 7. An unverified method supplies an edge that cannot be
falsified: every win confirms it, and every loss can be re-explained (poor viewing conditions,
insufficient concentration, wrong protocol). Because no falsifiable feedback exists, learning
cannot occur, so the trader's confidence grows independently of any real skill — the exact
antithesis of the process goals and journaling that Steenbarger prescribes. When real capital is
at stake, the "psychic certainty" displaces risk management: stops feel unnecessary to a trader
who believes he already knows the outcome, so position sizes grow beyond what any evidence
justifies. When the prediction then fails, the same sunk-cost and gambler's-fallacy dynamics
documented in the Targ/Harary halted replication and in every rogue-trader account take over:
escalate to win it back, conceal the damage, repeat. And the survivorship machinery of
promotion — Farsight's marketing, the enduring legend of the 1982 silver run — supplies a
continuous stream of social proof that keeps new traders entering the trap. Unverified methods
thus compound the ordinary emotional hazards of trading by removing the only corrective
(falsifiable feedback) while amplifying the emotional stakes (certainty plus capital at risk).
Evidence tag: MIXED (the mechanism is data-supported; the specific trading anecdotes are
anecdotal).

9. Synthesis: Why Inner Psychology Is the Deciding Factor

The evidence assembled in this report forms a coherent causal chain. Real stakes engage
measurable physiology — electrodermal responses in professionals (Lo and Repin), testosterone
and cortisol shifts that predict and distort risk-taking (Coates and Herbert; Kandasamy et al.),
and anticipatory brain states that precede identifiable fear and greed errors (Kuhnen and
Knutson). This physiology produces predictable behavioral distortions: loss-holding and
premature profit-taking at the population level (Odean), risk-preference reversals under
drawdown (prospect theory), and persistence in losing activity against overwhelming statistical
evidence (Barber et al.; Chague and De-Losso). Simulation removes the physiological inputs
entirely, which is why hypothetical performance overstates live performance as a matter of
regulatory doctrine (CFTC Rule 4.41), laboratory finding (Holt and Laury), platform observation
(Alpaca), and now industrial-scale measurement (Topstep's 0.71 percent live-funding rate; the
industry's 1-2 percent payout rate).

Against this failure baseline, the audited champions demonstrate what disciplined execution
produces under the same pressure: Williams's recovery through position discipline; Unger's
four titles through full automation — emotion engineered out of the loop; Minervini's
championship returns wrapped in drawdown doctrine; Hughes's decade of titles on defined-risk
structures. The practitioner-psychology literature (Douglas, Steenbarger, Shull, Kiev, Tendler,
Tharp, Bellafiore) supplies the training protocols that bridge the gap — probabilistic acceptance,
process goals, journaling, reframing affect as information — and the prop-firm industry has



industrialized them into hard external constraints because self-imposed discipline fails under
stress. The rogue-trader cases prove the failure mode operates even at the institutional elite,
and the remote-viewing literature demonstrates its purest form: with an unfalsifiable edge,
confirmation bias plus stress produces escalating risk with no corrective feedback whatsoever.

The conclusion is that strategy is a necessary but not sufficient condition for trading success, and
that under real stakes the binding constraint is emotional regulation — a capacity that can be
trained through deliberate psychological practice or engineered through automation and
external rules, but which never becomes irrelevant, because even the most experienced
professionals remain measurably reactive to live risk. The reasons paper-trading stars so often
fail in live markets, why 97 percent of persistent day traders lose, why only a fraction of a
percent of simulated successes reach real capital, and why three elite professionals could
destroy three global banks all reduce to the same variable. The traders who survive and win are
not those who feel nothing — the physiology shows that no one does — but those who have
built structures, internal or external, that keep their behavior aligned with their rules when
everything in their body is telling them to break those rules.

10. Methodology and Verification Notes

Academic papers were obtained and verified directly from source PDFs where possible (Lo and
Repin; Shiv et al.; Barber, Lee, Liu, and Odean; Chague and De-Losso; Odean; Lo, Repin, and
Steenbarger; Kolodziejzyk), with key statistics extracted from the source text rather than
secondary summaries. Competition results were verified against the official World Cup Trading
Championships historical standings. Rogue-trader case details were verified against their
documented records. Topstep funnel statistics were verified against the compilation of
Topstep's official 2025 reporting. Where a specific claim could not be verified (notably Peter
Brandt's widely repeated 2002 championship title, which conflicts with the official 2002
standings listing John Holsinger), the discrepancy is stated rather than resolved in favor of the
popular claim. Prop-firm pass-rate figures across different firms rely on self-reported data with
differing methodologies and should be compared with caution. Parapsychology results are
reported from their own literature with their claimed statistics intact, and flagged as
unverifiable; the failed-replication record and evaluation history are reported from mainstream
sources.



Appendix: Source Log

Every source used in this report, with format, creator/publication, reference, summary of its
argument, and evidence tag. FLAGGED-PSEUDO indicates unverifiable or pseudoscientific claims,
included for evaluation.

A. Academic: physiology and neuroscience

Lo & Repin (2002), "The Psychophysiology of Real-Time Financial Risk Processing" [peer-
reviewed paper, Journal of Cognitive Neuroscience; Andrew W. Lo & Dmitry V. Repin, MIT;
https://direct.mit.edu/jocn/article/14/6/943/] — Ten professional traders monitored during
live trading showed significant electrodermal responses at market events; responses attenuated
with experience but persisted even in the most experienced. DATA.

Lo, Repin & Steenbarger, "Fear and Greed in Financial Markets: A Clinical Study of Day-
Traders" [working paper, NBER w11243; https://www.nber.org/papers/w11243] —
Clinical/psychometric study linking day-trader emotional states to performance patterns;
foundational for empirical trading psychology. DATA (small sample).

Coates & Herbert (2008), "Endogenous Steroids and Financial Risk Taking on a London Trading
Floor" [peer-reviewed article, PNAS; https://doi.org/10.1073/pnas.0704025105] — Morning
testosterone predicted daily profitability (14/17 traders, d=0.97); cortisol tracked return
variance (r>=0.48) and implied volatility (r>~0.86); steroid feedback loops may drive bubbles and
crashes. DATA (small n, correlational).

Kandasamy et al. (2014), "Cortisol Shifts Economic Risk Preferences" [peer-reviewed article,
PNAS; https://doi.org/10.1073/pnas.1317678111] — Experimentally raised cortisol acutely
increased risk aversion; chronic elevation shifted preferences toward risk-seeking — the
physiological stress spiral. DATA (controlled experiment).

Kuhnen & Knutson (2005), "The Neural Basis of Financial Risk Taking" [peer-reviewed article,
Neuron; Stanford] — Nucleus accumbens activation precedes risky choices and risk-seeking
mistakes; anterior insula precedes risk-averse mistakes — measurable neural fear/greed errors.
DATA.

Shiv, Loewenstein, Bechara, Damasio & Damasio (2005), "Investment Behavior and the
Negative Side of Emotion" [peer-reviewed article, Psychological Science] — Emotion-lesion
patients outperformed normals in an investment game; normals became overly conservative
after losses — fear of loss is a measurable decision variable. DATA.

National Geographic, "Testosterone and high finance do not mix" [popular science article;
natgeographic.com] — Lay coverage of the Coates trading-floor endocrinology. MIXED.



B. Academic: behavioral finance and outcome studies

Odean (1998), "Are Investors Reluctant to Realize Their Losses?" [peer-reviewed article,
Journal of Finance; UC Berkeley] — 10,000 accounts: investors realize gains far more than
losses (disposition effect); sold winners outperformed held losers. DATA.

Barber, Lee, Liu & Odean, "Do Day Traders Rationally Learn About Their Ability?" [peer-
reviewed working article; SSRN; PDF verified] — Complete Taiwan data: <1% of day traders
predictably profit; heavy day traders lose persistently due to biased learning, overconfidence,
gambling preferences. DATA.

Chague & De-Losso, "Day Trading for a Living?" [peer-reviewed article, Review of Finance /
SSRN 3423101; PDF verified] — 19,646 Brazilian day traders; of 1,551 persisting >300 days, 97%
lost money; 47 (3.0%) net positive; 17 (1.1%) beat minimum wage; 8 (0.5%) beat a bank teller
salary. DATA.

Kahneman & Tversky (1979; 1992), prospect theory [peer-reviewed articles, Econometrica;
QJE] — Losses weigh ~2x gains; reference dependence — the mathematics of disposition and
revenge trading. DATA.

Nickerson (1998), "Confirmation Bias: A Ubiquitous Phenomenon in Many Guises" [peer-
reviewed review, Review of General Psychology;
https://pages.ucsd.edu/~mckenzie/nickersonConfirmationBias.pdf] — Synthesis of selective
evidence collection, biased interpretation, and selective recall; bias intensifies with motivation
— the engine by which unverified methods survive. DATA.

C. Simulated vs. live gap

CFTC Rule 4.41, hypothetical performance disclosure [regulation; U.S. Commodity Futures
Trading Commission] — Regulatory codification that simulated results cannot capture the ability
to withstand losses or adhere to a program under real risk. DATA (regulatory standard).

Holt & Laury (2002; 2005) [peer-reviewed experiments, Econometrica; AER] — Real payoffs
produce significantly greater risk aversion than hypothetical ones; gap grows with stakes. DATA.

Alpaca Markets, "Paper Trading vs. Live Trading: A Data-Backed Guide" [blog/data analysis;
https://alpaca.markets/learn/paper-trading-vs-live-trading-a-data-backed-guide-on-when-to-
start-trading-real-money] — 67.2% of live traders never paper traded; of those who started
paper, 57.1% went live within 30 days; paper lacks emotional pressure and real frictions. DATA
(usage) / MIXED (interpretation).

Tradecovex, "Topstep Pass Rate 2025/2026" [industry data guide compiling Topstep official
2025 statistics; https://tradecovex.com/guides/how-many-combines-passed-express-topstep-
2025] — 16.8% per-Combine pass rate; 51.8% trader-level eventual pass; 33.3% of funded get
payouts; 0.71% reach live funded accounts; failure modes are behavioral (revenge sizing, MLL
breaches, abandonment). DATA (official firm statistics).



Finance Magnates, reporting TFT CEO Angelo Ciaramello and FPFX Tech data [industry news
article; financemagnates.com, 2024] — 5-10% challenge pass rates; ~20% of funded receive
payouts (1-2% of all clients); FPFX: only 7% of ~300,000 funded accounts achieved payouts
averaging 4% of plan size. DATA (industry self-reporting; methodology caveat).

D. Practitioner psychology, prop firms, podcasts, videos

Mark Douglas, "Trading in the Zone" [book, 2000] and "How to Think Like a Professional
Trader" [4-part video seminar, YouTube; e.g. https://www.youtube.com/watch?v=Ilh-
podpPv9Q] — Five Fundamental Truths; probabilistic thinking; the knowledge-execution gap is
filled by fear/hope/regret. ANECDOTE (doctrine).

Brett Steenbarger, "The Daily Trading Coach" (2009) and "The Psychology of Trading" (2003)
[books] — Process over outcome goals; journaling as emotional biofeedback; trading as
performance training. ANECDOTE (clinical experience).

Denise Shull, "Market Mind Games" [book, 2012] — Emotions are data; reframe and use affect
rather than suppress it — consistent with somatic-marker neuroscience. ANECDOTE.

Ari Kiev, "Trading to Win" (1998), "The Psychology of Risk" (2002) [books; psychiatrist and SAC
Capital trading coach 1999-2009] — Performance under institutional stress; risk-taking as an
emotional act requiring structure. ANECDOTE.

Jared Tendler, "The Mental Game of Trading" [book, 2020] — Tilt taxonomy; A-game protocols
imported from sport/poker mental-game training. ANECDOTE.

Van K. Tharp, "Trade Your Way to Financial Freedom" [book] — You trade your beliefs about
the market; position sizing as emotional-risk control. ANECDOTE.

Mike Bellafiore, "One Good Trade" [book, 2010; SMB Capital co-founder] — Prop-desk training
as psychological conditioning; preparation, patience, selectivity, hard risk discipline. ANECDOTE
(firm doctrine).

Topstep / Michael Patak, the Trading Combine [firm program; https://www.topstep.com/our-
program] — Externalized emotional guardrails: hard loss limits, trailing drawdowns, consistency
rules — firm-imposed discipline because self-imposed discipline fails. DATA (outcomes, see C) /
ANECDOTE (philosophy).

Chat With Traders Ep. 228 & 236: Lance Breitstein [podcast; Aaron Fifield;
https://chatwithtraders.com/] — Trillium senior trader, firm all-time P&L record, 8-figure years
2020-21; slow learning curve, systemized repetition, the emotional edge in capitulations.
ANECDOTE (record firm-verified).

Chat With Traders Ep. 329: Peter Brandt [podcast; https://chatwithtraders.com/episode/329-
peter-brandt] — 50-year veteran on risk management and survival over prediction. ANECDOTE.



Peter L. Brandt, "Diary of a Professional Commodity Trader" [book, 2011, Wiley] — Real-time
diary of 21 weeks of trading documenting that emotion management remains active work for a
veteran. ANECDOTE. (Note: popular biographies cite a 2002 World Cup win; official standings list
John Holsinger as 2002 futures champion.)

The Unger Games [podcast; Andrea Unger and guests] — Systematic/automated trading as the
removal of emotional discretion. ANECDOTE.

E. Benchmarks

World Cup Trading Championships — official historical standings [verified competition
database, real-money audited accounts since 1984;
https://www.worldcupchampionships.com/world-cup-trading-championship-historical-
standings] — Larry Williams 1987: 11,376%; Michelle Williams 1997: 1,001%; Andrea Unger
2008: 671.9%, 2009: 115.4%, 2010: 239.6%, 2012 Q4: 82.8% (only 4-time champion; fully
systematic); Kurt Sakaeda 2000: 595.3%, 2004: 929.1%; John Holsinger 2002: 608.1%; Michael
Cook 2007: 249.7%, 2014: 366.0%; Chuck Hughes ~10 titles 1994—-2010; Artur Teregulov 2016:
914.8%; lvan Scherman 2023: 491.4%; Brent Carlile 2024: 532.3%; Pau Perdices Bellet 2025
forex: 600.9%. DATA (audited returns) / ANECDOTE (methods).

US Investing Championship [competition records; 2021 standings verified] — Mark Minervini:
1997 win at 155%; 2021 win at 334.8%; SEPA methodology wrapped in drawdown-control and
readiness doctrine. DATA (results) / ANECDOTE (methodology).

F. Rogue-trader case studies

Nick Leeson / Barings Bank (1995) [documented case;
https://en.wikipedia.org/wiki/Nick_Leeson] — Fraudulent unauthorized trades collapsed the
UK's oldest merchant bank; £827M losses hidden in error account 88888; loss concealment and
doubling down; convicted in Singapore, served 4+ years. DATA (legal record).

Jérdme Kerviel / Société Générale (2008) [documented case;
https://en.wikipedia.org/wiki/Jérome_Kerviel] — €4.9B loss; massive unauthorized positions
built to recover losses; forgery and concealment; convicted. DATA (legal record).

Kweku Adoboli / UBS (2011) [documented case;
https://en.wikipedia.org/wiki/Kweku_Adoboli] — ~5$2B losses on UBS Global Synthetic Equities
desk; fictitious hedges concealing positions; convicted; later deported from the UK. DATA (legal
record).

G. Unverified methods (remote viewing/psi) — FLAGGED-PSEUDO

Targ & Harary (1982), ARV silver futures experiment [experiment in parapsychology literature,
self-reported; SRI International; documented in Kolodziejzyk (2017), PDF verified] — Claimed
9/9 correct silver direction forecasts and >5$100,000 profit; the following year's replication
FAILED and was stopped after two losses. FLAGGED-PSEUDO.



Puthoff (1984), remote-viewing futures trading [experiment, self-reported; SRI; documented
in Kolodziejzyk (2017)] — Claimed 21/30 profitable trades, ~$25,000 profit; no independent
audit. FLAGGED-PSEUDO.

Smith, Laham & Moddel (2014) [paper, Journal of Scientific Exploration — fringe venue;
University of Colorado collaborators] — 10 inexperienced viewers claimed 7/7 DJIA weekly
direction predictions (p<.01 claimed) with options gains; tiny sample, no preregistration,
unverified fills. FLAGGED-PSEUDO.

Kolodziejzyk (2017), 13-year ARV experiment [paper, Journal of Parapsychology; PDF verified
in /workspace/pdfs/kolodziejzyk_arv.pdf] — 5,677 trials 1998-2011: 52.65% claimed hit rate
(z=4.0); 285 project questions 60.3%; 181 real futures trades, 60% profitable, ~$146,587
claimed; single operator, self-judged, self-reported, no independent verification; author
automated trading to stay emotionally neutral — the transferable insight is emotional
regulation, not psi. FLAGGED-PSEUDO.

Courtney Brown / Farsight Institute [organization/media claims; https://farsight.org;
https://en.wikipedia.org/wiki/Courtney_Brown_(social_scientist)] — Promotes remote-
viewed "predictive news" including market forecasts; refuses independent testing; no audited
trading record; claims dismissed by mainstream scientists (Lilienfeld, Shermer, Gardner, Baker).
FLAGGED-PSEUDO.

Stargate Project / CIA-AIR evaluation (1995) [government evaluation report; American
Institutes for Research (Utts & Hyman), declassified, CIA reading room] — ~$20M and two
decades of remote-viewing research terminated after evaluation found no actionable
operational value; Utts/Hyman disagreement documented. FLAGGED-PSEUDO claims; DATA
evaluation.

Bem (2011), "Feeling the Future," JPSP; and failed replications — Ritchie, Wiseman & French
(2012); Galak et al. (2012); "Failing the Future" multi-lab effort (PLOS One) [peer-reviewed
replication literature] — The flagship precognition claim failed replication under tighter
protocols — the scientific parallel to individual traders' false confidence from selective hits.
DATA.

11. Conclusion

The research assembled here supports the thesis with unusual convergence across independent
methods. Physiology and neuroscience show that live stakes engage bodily systems that reshape
risk preferences; behavioral finance shows those distortions in complete-population loss
statistics; platform and industry funnel data quantify the simulated-to-live collapse that
regulators already presume; audited championships show the ceiling is reached through
discipline, risk control, and — in the greatest champion's case — outright automation of the
rules; institutional rogue-trader cases show the failure mode operating at the professional elite;
and the remote-viewing literature demonstrates what happens when an unfalsifiable "edge"



meets confirmation bias and real-money stress. Across every level of expertise and every
methodology, the differentiating variable is the same: the trader's capacity to keep behavior
aligned with rules while under emotional fire. Strategy determines whether an edge exists;
emotional regulation determines whether the trader is able to collect it.



